
Mistake #1: Thinking Any 
CPA or Tax Preparer Will Do
General accounting knowledge doesn't 
always translate to expertise in advanced 
tax deferral strategies. If your advisor has 
only handled standard income tax returns 
or small business filings, they may be out 
of their depth when it comes to 
installment sales, Deferred Sales Trusts 
(DST), or asset sales with multimillion-
dollar gains.

Mistake #2: Prioritizing Low 
Fees Over Long-Term Value
Many investors look for the lowest-cost 
option when hiring an advisor, thinking 
they'll save money. But in tax strategy, 
what you save in fees may cost you far 
more in taxes. A qualified capital gains tax 
advisor doesn't just do your taxes. They 
create and execute strategies that protect 
your wealth.

Mistake #3: Overlooking 
the Advisor's Track Record 
and Case Experience
In the capital gains space, experience 
matters more than credentials alone. If an 
advisor hasn't structured real-world 
transactions involving real estate exits, 
business sales, or high-value crypto 
divestments, they may be learning on 
your dime. A seasoned advisor will provide 
information upfront.

Mistake #4: 
Underestimating IRS 
Compliance and 

Legal Safeguards
One of the most dangerous mistakes you 
can make is working with someone who 
uses aggressive or unproven tax 
strategies that don't align with IRS 
guidelines. While some advisors market 
flashy schemes that promise total tax 
elimination, the truth is that if it sounds too 
good to be true, then it probably is.

Mistake #5: Choosing 

a Short-Term Thinker 
Instead of a Long-

Term Partner
Tax deferral strategies often unfold over 
time, and your financial life will evolve. 
That's why it's essential to work with 
someone who helps beyond a single 
transaction. The tax advisor you choose 
should understand your long-term goals 
like retirement planning and generational 
wealth transfer.

Mistake #6: Expecting One 
Person to Do It All
The reality is that sophisticated capital 
gains planning requires collaboration. 
You'll likely need a tax attorney, a deferred 
sales trust trustee (if you're using a DST), 
and a financial advisor who can help 
manage reinvestments. Relying on just 
one individual may result in blind spots or 
incomplete execution.
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